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Register  today 

by  calling 
703-847-6870 


INPUT 

Systems  Integration 

Conference  II 

November  2-3,  1989 

New  York  Inter-Continental  Hotel 


Fee  Schedxile 

The  regular  conference  fee  is  $695;  $495  for  additional  attendees  from  the  same  company. 
Per  their  contract,  subscribers  to  INPUT'S  Systems  Integration  Program  may  send  two 
representatives  at  no  charge.  Additional  client  personnel  may  attend  the  conference  at  a 
charge  of  $295. 


EARLY  BIRD  DISCOUNT!! 
There  Is  a  10%  Discount  on  all  conference  registrations 
received  prior  to  October  2,  1989 


Registration  Form 

Yes!  Please  sign  me  up  for  the  Systems  Integration  Conference,  November  2  &  3,  1989  at 
the  New  York  Inter-Continental  Hotel. 


□  Check  enclosed  in  the  amount  of  $. 

□  Bill  me  in  the  amount  of  $  

# 


on  Purchase  Order 


Payment  must  be  received  before  conference. 


□    Systems  Integration  client  attending  at  no  charge. 


Name: 
Title: 


Company: 
Address: 
City:   


State 


Zip 


Telephone:  (_ 


Signature:. 


(Please  duplicate  this  form  for  additional  attendees  and  return  the  forms  together) 

I! 

Conference  space  is  limited!  To  ensure  your  reservations,  either  mail  this  form  to 
INPUT,  8298  Old  Courthouse  Road,  Vienna,  VA  22182 
or  call  Barbara  Fisher,  Conference  Coordinator,  at  (703)  847-6870. 
You  can  also  FAX  your  registration  to  us  at  (703)  847-6872. 


Cancellations  must  be  in  writing.  Cancellations  received  after  October  2  will  be  assessed  a  $50  cancellation  fee. 


INPUT 

8298  Old  Courthouse  Road,  Vienna,  VA  22182 
____       703  847-6870  Fax  703  847-6872 


Systems  Integration:  Expanding  Perspectives 
Dear  Executive: 

The  systems  integration  market  continues  to  expand  at  a  rate  well 
in  excess  of  other  information  services  markets  and  continues  to 
be  recognized  as  the  most  significant  development  in  this  indus- 
try in  the  1980's.  This  dynamic  industry  sector  offers  many  new 
and  significant  opportunities  to  the  informed  executive. 

INPUT'S  Systems  Integration  Annual  Conference  in  New  York 
City,  November  2-3, 1989,  is  tailored  for  sales,  marketing,  plan- 
ning or  business  development  management  who  wish  to  not  only 
understand  these  opportunities,  but  also  expand  their  perspec- 
tives regarding  new  systems  integration  market  developments 
and  management  techniques. 

With  a  mix  of  INPUT  presentations  and  information  industry  and 
SI  buyer  speakers,  the  INPUT  Systems  Integration  Conference 
presents  an  ideal  opportunity  to  learn  about  this  market,  talk 
informally  to  INPUT  executives  and  systems  integration  buyers, 
and  meet  with  peers  from  any  other  leading  information  services 
companies.  Attendees  typically  leave  with  the  feeling  that  a  great 
deal  of  valuable  information  has  been  communicated  to  them. 

A  brochure  describing  the  Conference  and  registration  form  are 
enclosed.  Please  complete  the  registration  form  and  mail  or  fax  it 
to  us,  or  call  (703)  847-6870  for  further  information.  We  look 
forward  to  seeing  you  at  this  important  conference. 

Sincerely, 


John.  E.  Frank 
Vice  President 
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8298  Old  Courthouse  Road,  Vienna,  VA  22182 
703  847-6870  Fax  703  847-6872 


Systems  Integration:  Expanding  Perspectives 

Dear  Executive: 

The  systems  integration  market  continues  to  expand  at  a  rate  well 
in  excess  of  other  information  services  markets  and  continues  to 
be  recognized  as  the  most  significant  development  in  this  indus- 
try in  the  1980's.  This  dynamic  industry  sector  offers  many  new 
and  significant  opportunities  to  the  informed  executive. 

INPUT'S  Systems  Integration  Annual  Conference  in  New  York 
City,  November  2-3, 1989,  is  tailored  for  sales,  marketing,  plan- 
ning or  business  development  management  who  wish  to  not  only 
understand  these  opportunities,  but  also  expand  their  perspec- 
tives regarding  new  systems  integration  market  developments 
and  management  techniques. 

With  a  mix  of  INPUT  presentatior\s  and  information  industry  and 
SI  buyer  speakers,  the  INPUT  Systems  Integration  Conference 
presents  an  ideal  opportunity  to  learn  about  this  market,  talk 
informally  to  INPUT  executives  and  systems  integration  buyers, 
and  meet  with  peers  from  any  other  leading  information  services 
companies.  Attendees  typically  leave  with  the  feeling  that  a  great 
deal  of  valuable  information  has  been  communicated  to  them. 


A  brochure  describing  the  Conference  and  registration  form  are 
enclosed.  Please  complete  the  registration  form  and  mail  or  fax  it 
to  us,  or  call  (703)  847-6870  for  further  information.  We  look 
forward  to  seeing  you  at  this  important  conference. 

Sincerely, 

^^^^^  S^a^ 

John.  E.  Frank   

Vice  President 


SYSTEMS 
INTEGRATION: 
EXPANDING 
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A  Conference  on  the  New 
Issues  and  Opportunities  in 
Systems  Integration 


November  2  8c  3,  1989 
Inter-Continental  Hotel 
New  York 


INPUT 


Systems  Integration: 


KEY  BENEFITS  OF  AHENDING 
THIS  CONFERENCE 

You  will  learn  how  successful  systems 
integration  programs  are  managed 
from  the  perspectives  of  vendors,  users 
and  industry  experts 

You  will  learn  about  the  role  of 
systems  operations  as  a  component  or 
follow-on  SI  offering  from  both 
vendors'  and  users'  perspectives 

You  can  make  better  decisions  about 
Systems  Integration  strategies  by 
interaction  with  other  key  market 
participants 

You  can  confirm  your  SI  market  plans 
through  the  latest  market  data  from 
INPUT  and  market  experts 

Your  perspectives  will  be  expanded 
regarding  the  key  issues  and 
opportunities  in  systems  integration 


WHO  SHOULD  AHEND? 

Systems  Integration  vendor 
marketing  and  operating  executives 

Systems  Integration  planning 
management 

Information  Services  firms 
considering  SI  participation 

Executives  of  companies  who  are 
contemplating  using  Systems 
Integration  Services 

Computer  equipment  providers 

Professional  services  firms 

Systems  Operations  companies 


CONFERENCE  OVERVIEW 

INPUT,  a  leading  provider  of  information  systems  and 
services  research  and  consulting,  is  pleased  to  present  a 
conference  that  focuses  on  the  new  and  expanding  issues  of 
the  systems  integration  (SI)  market.  Seldom  has  an 
information  service  caught  on  as  rapidly  as  SI;  many  industry 
vendors  are  finding  it  an  essential  offering  for  them  to 
recognize,  as  full  service  providers,  or  as  an  important 
opportunity  for  expanding  their  revenues  through  teaming  or 
subcontracting  to  prime  vendors.  INPUT  believes  that  as  this 
market  matures,  vendors  will  have  to  expand  their  offerings 
and  improve  their  SI  management  capabilities. 

To  expand  your  perspectives  regarding  systems  integration, 
INPUT'S  conference  will  include  presentations  and  panel 
discussions  on  vital  issues  affecting  SI.  Systems  Integration 
user/buyers  will  discuss  their  actual  experiences 
implementing  systems.  Industry  experts  and  vendor 
executives  will  discuss  key  SI  issues  and  opportunities.  If 
you're  involved  in  SI  today,  or  contemplating  entry,  you 
should  be  aware  of  new  market  developments.  This  is  a 
valuable  opportimity  to  inform  yourself. 

Don't  miss  it. 


OUR  SYSTEMS  INTEGRATION  CREDENTIALS 

In  1984  INPUT  foresaw  the  growing  need  for  SI  planning 
data  and  we  included  it  in  our  Market  Analysis  Program 
(MAP).  Since  then  SI  has  become  the  fastest  growing 
opportunity  in  the  information  services  markets.  In  1987 
INPUT  established  a  separate  Systems  Integration  Program 
(SIP)  to  handle  the  special  needs  of  clients  that  were  focused 
on  the  SI  market.  This  research  and  consulting  service  is 
extremely  comprehensive — we  believe  the  best  in  the 
business — and  it  is  coordinated  with  INPUT'S  other 
information  services  research  and  consulting  programs.  Our 
service  is  subscribed  to  by  most  of  the  leading  SI  vendors  in 
the  U.S.  We  have  a  similar  service  in  Europe  and  are 
developing  initial  sizings  of  this  market  in  the  remaining 
areas  of  the  world,  as  well... 

In  conjunction  with  our  Systems  Integration  Program,  INPUT 
provides  two  annual  conferences,  the  second  of  which  is 
described  herein.  Our  clients  can  attend  these  conferences  as 
part  of  their  service  contract.  Companies  that  do  not  yet 
subscribe  are  invited  to  attend  the  conference  for  the  fees 
listed  on  the  back  of  this  brochure.  A  limited  number  of  seats 
are  available  for  non-subscribers,  so  please  register  early. 


rlNPUT 


CONFERENCE  AGENDA 


Day  1  —Thursday,  November  2 
8:00 


8:45 


9:00  -  10:00 


10:15  -  11:15 


11:30  -  12:30 


3:45  -  5:15 


Registration  and  Continental 
Breakfast 

Welcome  and  Conference 
Introduction 

Systems  Integration  Market 
Analysis,  1989-1994.  An  update  of 
INPUT'S  market  forecast  for 
systems  integration  in  the 
commercial  and  federal  markets. 

Program/Project  Management. 

The  results  of  INPUT'S  study  of 
vendor  and  user  views  of 
program/ project  management 
techniques  and  tools  and  their 
importance  in  systems  integration 
projects. 

Avoiding  Major  Program 
Performance  Failures.  A 

discussion  by  an  industry  expert 
on  the  advances  in  program/ 
project  management  techniques 
and  tools. 


12:30  -  2:00  Lunch 
2:00  -  3:00 


Systems  Integration  Systems 
Operations.  The  results  of 
INPUT'S  study  of  vendors  and 
users  regarding  their  amenability 
and  motivations  for  contract 
operations  of  systems  developed 
through  SI. 

Prospects  and  Problems  of 
Systems  Operations.  A  panel  of 
vendor  executives  will  discuss  the 
opportunities  and  issues  in  the 
systems  operations  business. 


5:30  -  7:00  Reception 


Day  2— Friday,  November  3 


8:00 
9:00 

9:15  -  10:45 


11:00  -  12:00 


Registration  and  Continental 
Breakfast 

Agenda  and  Introduction 

Systems  Integration 
Opportunities  for  Secondary 
Suppliers.  A  panel  discussion  by 
vendor  executives  of  the  roles  and 
opportunities  for  firms  as 
subcontractors  to  systems 
integration  prime  contractors. 

Buyers'  Experiences.  Two 

systems  integration  buyer 
executives  will  discuss  their  firms' 
actual  experiences  in  planning  for 
and  implementing  systems 
integration  projects.  These 
discussions  will  include  managing 
the  vendor  interface  and  the 
benefits  that  systems  integration 
provides. 


12:00  -  1:30  Lunch 
1:30  -  2:30     Buyers'  Experiences  (continued) 
2:45  -  3:45 


Report  on  INPUT'S  1989  Systems 
Integration  Program  Status  and 
1990  Plans 


3:45  -  4:00     Summary  and  Close 


SCON  7/89 


About  INPUT 


INPUT  provides  planning,  information, 
analysis,  and  recommendations  to 
managers  and  executives  in  the  information 
processing  industries.  Through  market 
research,  technology  forecasting,  and 
competitive  analysis,  INPUT  supports 
client  management  in  making  informed 
decisions. 

Continuous-information  advisory  services, 
proprietary  research /consulting,  merger/ 
acquisition  assistance,  and  multiclient 
studies  are  provided  to  users  and  vendors 
of  information  systems  and  services 
(software,  processing  services,  turnkey 
systems,  systems  integration,  professional 
services,  communications,  systems/ 
software  maintenance,  and  support). 


Many  of  INPUT'S  professional  staff 
members  have  more  than  twenty  years' 
experience  in  their  areas  of  specialization. 
Most  have  held  senior  management 
positions  in  operations,  marketing,  or 
planning.  This  expertise  allows  INPUT  to 
supply  practical  solutions  to  often  complex 
business  problems. 

Formed  as  a  privately  held  corporation  in 
1974,  INPUT  has  become  a  leading 
international  research  and  consulting  firm. 
Clients  include  more  than  100  of  the 
world's  largest  and  most  technically 
advanced  companies. 


SYSTEMS  INTEGRATION:  EXPANDING  PERSPECTIVES 
November  2  &  3,  1989,  Inter-Continental  Hotel,  New  York 


CONFERENCE  REGISTRATION  FEES 

Clients — Of  course,  INPUT  Systems  Integration 
clients  may  send  two  representatives  as  part  of 
their  service  contract.  Additional  client 
personnel  may  attend  the  conference  at  a 
charge  of  $295. 

Non-clients — The  first  representative  of  a  non- 
client  company  may  attend  the  conference  for 
$695.  Additional  attendees  from  the  same  non- 
client  company  may  attend  for  $495. 

PAYMENT  AND  CANCELLATION  POLICY 
You  may  cancel  your  reservation  without  a  $50 
cancellation  fee  until  October  2, 1989. 

Cancellations  must  be  in  writing.  INPUT  will 
consider  purchase  order  numbers  or  company 
checks  as  proper  reservations.  Credit  cards 
cannot  be  accepted.  INPUT  reserves  the  right 
to  make  changes  to  this  conference  without 
notice. 


ACCOMMODATION 

The  Mark  Hopkins  Inter-continental  Hotel  is 
one  of  the  finest  in  New  York.  It  is  in  an  ideal 
location,  just  off  of  Park  Avenue.  This  hotel 
offers  the  finest  amenities  and  accommodations 
and  a  very  special  price  for  INPUT  SI 
Conference  attendees:  $195.00  single  or 
double — almost  $50.00  off  the  regular  price. 

Please  make  your  reservations  directly  with  the 
hotel  by  calling  (212)  755-5900;  ask  for  the 
INPUT  group  rate.  Room  space  can  only  be 
guaranteed  until  October  9,  1989,  so  book  early! 


REGISTER  TODAY! 
CALL  703-847-6870  or  mail  or  fax 
the  registration  form  today! 
FAX:  703-847-6872 


INPUT  8298  Old  Courthouse  Road  •  Vienna,  VA  22182 

California  •  New  York  •  Washington  D.C,  •  London  •  Paris  •  Tokyo 


SYSTEMS 
INTEGRATION: 
EXPANDING 
PERSPECTIVES 

A  Conference  on  the  New 
Issues  and  Opportunities  in 
Systems  Integration  ! 


November  2  &  3.  1989 
Intercontinental  Hotel 
New  York 


INPUT 


I'll 

Systems  Integration: 
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Expanding  Perspectives 

: 

1     il  1 

KEY  BENEFITS  OF  AHENDING 
THIS  CONFERENCE 

You  will  learn  how  successful  systems 
integration  programs  are  managed 
from  the  perspectives  of  vendors,  users 
and  industry  experts 

You  wiU  learn  about  the  role  of 
systems  operations  as  a  component  or 
follow-on  SI  offering  from  both 
vendors'  and  users'  perspectives 

You  can  make  better  decisions  about 
Systems  Integration  strategies  by 
interaction  with  other  key  market 
participants 

You  can  confirm  your  SI  market  plans 
through  the  latest  market  data  from 
INPUT  and  market  experts 

Your  perspectives  will  be  expanded 
regarding  the  key  issues  and 
opportunities  in  systems  integration 


WHO  SHOULD  ATTEND? 

Systems  Integration  vendor 
marketing  and  operating  executives 

Systems  Integration  planning 
management 

Information  Services  firms 
considering  SI  participation 

Executives  of  companies  who  are 
contemplating  using  Systems 
Integration  Services 

Computer  equipment  providers 

Professional  services  firms 

Systems  Operations  companies 

I  .  ii 


CONFERENCE  OVERVIEW 


INPUT,  a  leading  provider  of  information  systems  and 
services  research  and  consulting,  is  pleased  to  present  a 
conference  that  focuses  on  the  new  and  expanding  issues  of 
the  systems  integration  (SI)  market.  Seldom  has  an 
information  service  caught  on  as  rapidly  as  SI;  many  industry 
vendors  are  finding  it  an  essential  offering  for  them  to  , 
recognize,  as  full  service  providers ,or  as  an  important 
opportunity  for  expanding  their  revenues  through  teaming  or 
subcontracting  to  prime  vendors.  INPUT  believes  that  as  this  , 
market  matures^vendora^ill  have  to  expand  their  offerings  /C 
and  improve  their  SI  management  capabilities. 


To  expand  your  perspectives  regarding  systems  integration, 
INPUT'S  conference  wUl  include  presentations  and  panel 
discussions  on  vital  issues  affecting  SI.  Systems  Integration 
user/buyers  will  discuss  their  actual  experiences 
implementing  systems.  Industry  experts  and  vendor 
executives  will  discuss  key  SI  issues  and  opportunities.  If 
you're  involved  in  SI  today,  or  contemplating  entry,  you 
should  be  aware  of  new  market  developments.  This  is  a 
valuable  opportunity  to  irvform  yourself. 


Don't  miss  it. 


OUR  SYSTEMS  INTEGRATION  CREDENTIALS 

In  1984  INPUT  foresaw  the  growing  need  for  SI  planning 
data  and  we  included  it  in  our  Market  Analysis  Program 
(MAP).  Since  then  SI  has  become  the  fastest  grovydng 
opportunity  in  the  information  services  markets.  In  1987 
INPUT  established  a  separate  Systems  Integration  Program 
(SIP)  to  handle  the  special  needs  of  clients  that  were  focused 
on  the  SI  market.  This  research  and  consulting  service  is 
extremely  comprehensive — we  believe  the  best  in  the       il  I 
business — and  it  is  coordinated  with  INPUT'S  other 
information  services  research  and  consulting  programs.  Our 
service  is  subscribed  to  by  most  of  the  leading  SI  vendors  in 
the  U.S.  We  have  a  similar  service  in  Europe  and  are 
developing  initial  sizings  of  this  market  in  the  remaining 
areas  of  the  world,  as  well. . . 

In  conjunction  with  our  Systems  Integration  Program,  INPUT 
provides  two  annual  conferences,  the  second  of  which  is 
described  herein.  Our  clients  can  attend  these  conferences  as 
part  of  their  service  contract.  Companies  that  do  not  yet 
subscribe  are  invited  to  attend  the  conference  for  the  fees 
listed  on  the  back  of  this  brochure.  A  limited  number  of  seats 
are  available  for  non-subscribers,  so  please  register  early. 
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CONFERENCE  AGENDA 


Day  1  —Thursday,  November  2 


8:00 
i  I  I 

8:45 
i  1  I 


9:00  -  10:00 


10:15  -  11:15 


11:30  -  12:30 


Registration  and  Continental 
Breakfast 

Welcome  and  Conference 
Introduction 

Systems  Integration  Market 
Analysis,  1989-1994.  An  update  of 
INPUT'S  market  forecast  for 
systems  integration  in  the 
commercial  and  federal  markets. 

Program/Project  Management. 

The  results  of  INPUT'S  study  of 
vendor  and  user  views  of 
program /project  management 
techniques  and  tools  and  their 
importance  in  systems  integration 
projects. 

Avoiding  Major  Program 
Performance  Failvires.  A 
discussion  by  an  industry  expert 
on  the  advances  in  program/ 
project  management  techniques 
and  tools. 


12:30  -  2:00  Lunch 

2:00  -  3:00     Systems  Integration  Systems 
Operations.  The  results  of 
INPUT'S  study  of  vendors  and 
users  regarding  their  amenability 
and  motivations  for  contract 
operations  of  systems  developed 
through  SI. 

3:45  -  5:15     Prospects  and  Problems  of 
J  I  Systems  Operations.  A  panel  of 

vendor  executives  will  discuss  the 
opportunities  and  issues  in  the 
systems  operations  business. 


.1, 

5:30 


7:00  Reception 


Day  2— Friday,  November  3 


8:00 

9:00 
9:15 


10:45 


11:00  -  12:00 


Registration  and  Continental 
Breakfast 

Agenda  and  Introduction 


Systems  Integration 
Opportunities  for  Secondary 
Suppliers.  A  panel  discussion  by 
vendor  executives  of  the  roles  and 
opportunities  for  firms  as 
subcontractors  to  systems 
integration  prime  contractors. 

Buyers'  Experiences.  Two 

systems  integration  buyer 
executives  will  discuss  their  firms' 
actual  experiences  in  planning  for 
and  implementing  systems 
integration  projects.  These      ' ' 
discussions  will  include  managing 
the  vendor  interface  and  the 
benefits  that  systems  integration 
provides. 


12:00  -  1:30  Lunch 

1:30  -  2:30     Buyers'  Experiences  (continued) 

2:45  -  3:45     Report  on  INPUT'S  1989  Systems 
Integration  Program  Status  and 
1990  Plans 


3:45  -  4:00     Summary  and  Close 


REGISTER  TODAY! 
CALL  INPUT 
703-847-^0 
FAX  703-847-6872 


About  INPUT 


INPUT  provides  planning,  information, 
analysis,  and  recommendations  to 
managers  and  executives  in  the  information 
processing  industries.  Through  market 
research,  technology  forecasting,  and 
competitive  analysis,  EMPUT  supports 
client  management  in  making  informed 
decisions. 

Continuous-information  advisory  services, 
proprietary  research /consulting,  merger/ 
acquisition  assistance,  and  multiclient 
studies  are  provided  to  users  and  vendors 
of  information  systems  and  services 
(software,  processing  services,  turnkey 
systems,  systems  integration,  professional 
services,  communications,  systems/ 
software  maintenance,  and  support). 


Many  of  INPUT'S  professional  staff 
members  have  more  than  twenty  years' 
experience  in  their  areas  of  specialization. 
Most  have  held  senior  management 
positions  in  operations,  marketing,  or      1 1 
planning.  This  expertise  allows  INPUT  to 
supply  practical  solutions  to  often  complex 
business  problems. 

II 

Formed  as  a  privately  held  corporation  in 
1974,  INPUT  has  become  a  leading 
international  research  and  consulting  firm. 
Clients  include  more  than  100  of  the 
world's  largest  and  most  technically 
advanced  companies. 


'  SYSTEMS  INTEGRATION:  EXPANDING  PERSPECTIVES  "  ' 
November  2  &  3,  1989,  Inter-Continentol  Hotel,  New  York 


CONFERENCE  REGISTRATION  FEES 

Clients — Of  course,  INPUT  Systems  Integration 
clients  may  send  two  representatives  as  part  of 
their  service  contract.  Additional  client 
personnel  may  attend  the  conference  at  a 
charge  of  $295. 

Non-clients — The  first  representative  of  a  non- 
client  company  may  attend  the  conference  for 
$695.  Additional  attendees  from  the  same  non- 
client  company  may  attend  for  $495. 

PAYMENT  AND  CANCELLATION  POLICY 
You  may  cancel  your  reservationj^aihout  a  $50 
cancellation  fee  tmtil  October  % 
Cancellations  must  be  in  writing.  INPUT  will 
consider  purchase  order  numbers  or  company 
checks  as  proper  reservations.  Credit  cards 
cannot  be  accepted.  ESTPUT  reserves  the  right 
to  make  changes  to  this  conference  without 
notice. 


ACCOMMODATION 


The  Mark  Hopkins  Inter-continental  Hotel  is 
one  of  the  finest  in  New  York.  It  is  in  an  ideal 
location,  just  off  of  Park  Avenue.  This  hotel 
offers  the  finest  amenities  and  accommodations 
and  a  very  special  price  for  INPUT  SI 
Conference  attendees:  $195.00  single  or 
double — almost  $50.00  off  the  regvilar  price. 

Please  make  your  reservations  directly  with  the 
hotel  by  calUng  (212)  755-5900;  ask  for  the 
INPUT  group  rate.  Room  space  can  only  be 
guaranteed  until  October  9, 1989,  so  book  early! 


REGISTER  TODAY! 
CALL  703-847-06(70  or  mail  or  fox 
the  registration  form  today! 
FAX:  703-847-6872 
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Systems  Integration: 


Expanding  Perspectives 


KEY  BENEFITS  OF  AHENDING 
THIS  CONFERENCE 

You  will  learn  how  successful  systems 
integration  programs  are  managed 
from  the  perspectives  of  vendors,  users 
and  industry  experts 

You  will  learn  about  the  role  of 
systems  operations  as  a  component  or 
follow-on  SI  offering  from  both 
vendor^and  users*^erspectives 

You  can  make  better  decisions  about 
Systems  Integration  strategies  by 
interaction  with  other  key  market 
participants 

You  can  confirm  your  SI  market  plans 
through  the  latest  market  data  from 
INPUT  and  market  experts 

Your  perspectives  will  be  expanded 
regarding  the  key  issues  and 
opportunities  in  systems  integration 


CONFERENCBQVERVIEW 


WHO  SHOULD  ATTEND? 

Systems  Integration  vendor 
marketing  and  operating  executives 

Systems  Integration  planning 
management 

Information  Services  firms 
considering  SI  participation 

Executives  of  companies  who  are 
contemplating  using  Systems 
Integration  Services 

Computer  equipment  providers 

Professional  services  firms 

Systems  operations  companies 


INPUT,  a  leading  provider  of  information  systems  and 
services  research  and  consulting,  is  pleased  to  present  a 
conference  that  focuses  on  the  new  and  expanding  issues  of 
the  systems  integration  (SI)  market.  Seldom  has  an 
information  service  caught  on 3S  rapidly  as  SC^SmdTnany  ^ 
industry  vendors  are  finding  iFan  essential  offering  for  them  ^ 
to  recognizejps  full  service  providers  or  as  an  important 
opportunity  for  expanding  their  revenues  through  teaming  or 
subcontracting  to  prime  vendors.  INPUT  believes  that  as  this 
market  mature^vendors  will  have  to  expand  their  offerings, 
and  improve  their  SI  management  capabilities. 

To  expand  your  perspectives  regarding  systems  integration, 
INPUT'S  conference  will  include  presentations  and  panel 
discussions  on  vital  issues»3ffecting  SI.  Systems  jptegration  ^ 
user/buyers  will  discuss  their  actual  experiences' 
implementing  systems.  Industry  experts  and  vendor 
executives  will  discuss  key  SI  issues  and  opportunities.  If 
yoi^fiivolved  in  SI  today,  or  contemplating  entry,  you 
should  be  aware  of  new  market  developments.  This  is  a 
valuable  opportunity  to  inform  yourself. 

Don't  miss  it. 


OUR  SYSTEMS  INTEGRATION  CREDENTIALS 

In  1984  INPUT  foresaw  the  growing  need  for  SI  planning 
data  and  we  included  it  in  our  Market  Analysis  Program 
(MAP).  Since  then  SI  has  become  the  fastest  growdng 
opportunity  in  the  information  services  markets.  In  1987 
INPUT  established  a  separate  Systems  Integration  Program 
(SIP)  to  handle  the  special  needs  of  clients  that  were  focused 
on  the  SI  market.  This  research  and  consulting  service  is 
extremely  comprehensive^^rWe  believe  the  best  in  the 
business$[hnd  it  is  coordinated  with  INPUT'S  other  > 
information  services  research  and  consulting  programs.  Our 
servicers  subscribed  to  by  most  of  the  leading  SI  vendors  in  ^ 
the  U.S.  We  have  a  similar  service  in  Europe  and  are 
developing  initial  sizings  of  this  market  in  the  remaining 
areas  of  the  world,  as  well... 

In  conjunction  with  our  Systems  Integration  ProgranyNPUT 
provides  two  annual  conferences,  the  second  of  which  is 
described  herein.  Our  clients  can  attend  these  conferences  as 
part  of  their  service  contract.  Companies  that  do  not  yet 
subscribe  are  invited  to  attend  the  conference  for  the  fees  V 
listed  on  the  back  of  this  brochure.  A  limited  number  of  seats 
are  available  for  non-subscribers,  so  please  register  early. 


CONFERENCE  AGENDA 


Day  1  —Thursday,  November  2 


8:00 


8:45 


9:00  -  10:00 


10:15  -  11:15 


11:30  -  12:30 


3:45  -  5:15 


Registration  and  Continental 
Breakfast 

Welcome  and  Conference 
Introduction 

Systems  Integration  Market 
Analysis,  1989-1994.  An  update  of 
INPUT'S  market  forecast  for 
systems  integration  in  the 
commercial  and  federal  markets. 

Program/Project  Management. 
The  results  of  INPUT'S  study  of 
vendor  and  user  views  of 
program /project  management 
techniques  and  tools  and  their 
importance  in  systems  integration 
projects. 

Avoiding  Major  Program 
Performance  Failures.  A 

discussion  by  an  industry  expert 
on  the  advances  in  program/ 
project  management  techniques 
and  tools. 


12:30  -  2:00  Lunch 
2:00  -  3:00 


Systems  Integration  Systems 
Operations.  The  results  of 
INPUT'S  study  of  vendors  and 
users  regarding  their  amenability 
and  motivations  for  contract 
operations  of  systems  developed 
through  SI. 

Prospects  and  Problems  of 
Systems  Operations.  A  panel  of 
vendor  executives  will  discuss  the 
opportunities  and  issues  in  the 
systems  operations  business. 


5:30  -  7:00  Reception 


Day  2— Friday,  November  3 

8:00  Registration  and  Continental 

Breakfast 

9:00  Agenda  and  Introduction 

9:15  -  10:45    Systems  Integration 

Opportimities  for  Secondary 
Suppliers.  A  panel  discussion  by 
vendor  executives  of  the  roles  and 
opportunities  for  firms  as 
subcontractors  to  systems 
integration  prime  contractors. 

11:00  -  12:00    Buyers'Experiences.  Two  systems 
integrations  buyer  executives  v^l 
discuss  their  firm's  actual 
experiences  in  planning  for  and 
implementing  systems  integration 
projects.  These  discussions  wiU 
include  managing  the  vendor 
interface  and  the  benefits  that 
systems  integration  providq? 

12:00  -  1:30  Lunch 


1^ 


1:30  -  2:30     Buyers'Experiences  (continued) 

2:45  -  3:45     Report  on  INPUT'S  1989  Systems 
Integration  Program  Status  and 
1990  Plans 

3:45  -  4:00     Summary  and  Close 


About  INPUT 


INPUT  provides  planning,  information, 
analysis,  and  recommendations  to 
managers  and  executives  in  the  information 
processing  industries.  Through  market 
research,  technology  forecasting,  and 
competitive  analysis,  INPUT  supports 
client  management  in  making  informed 
decisions. 

Continuous-information  advisory  services, 
proprietary  research /consulting,  merger/ 
acquisition  assistance,  and  multiclient 
studies  are  provided  to  users  and  vendors 
of  information  systems  and  services 
(software,  processing  services,  turnkey 
systems,  systems  integration,  professional 
services,  communications,  systems/ 
software  maintenance,  and  support). 


Many  of  INPUT'S  professional  staff 
members  have  more  than  twenty  years' 
experience  in  their  areas  of  specialization. 
Most  have  held  senior  management 
positions  in  operations,  marketing,  or 
planning.  This  expertise  allows  INPUT  to 
supply  practical  solutions  to  often  complex 
business  problems. 

Formed  as  a  privately  held  corporation  in 
1974,  INPUT  has  become  a  leading 
international  research  and  consulting  firm. 
Clients  include  more  than  100  of  the 
world's  largest  and  most  technically 
advanced  companies. 


SYSTEMS  INTEGRATION:  EXPANDING  PERSPECTIVES 
NOVEMBER  2  &  3,  1989,  INTERCONTINENTAL  HOTEL,  NEW  YORK 


CONFERENCE  REGISTRATION  FEES 


Clients — Of  course,  INPUT  Systems  Integration 
clients  may  send  two  representatives  as  part  of 
their  service  contract.  Additional  client 
personnel  may  attend  the  conference  at  a 
charge  of  $295. 

Non-clients — The  first  representative  of  a  non- 
client  company  may  attend  the  conference  for  . 
$695.  Additional  attendees  from  the  same  noi>- 
client  company  may  attend  for  $495. 

PAYMENT  AND  CANCELLATION  POLICY 
You  may  cancel  your  reservation  without  a  $50 
cancellation  fee  until  October  9, 1898. 
Cancellations  must  be  in  writing.  INPUT  will 
consider  purchase  order  numbers  or  company 
checks  as  proper  reservations.  Credit  cards 
cannot  be  accepted.  INPUT  reserves  the  right 
to  make  changes  to  this  conference  without 
notice. 


ACCOMMODATION 


The  Mark  Hopkins  Inter-contineptal  Hotel  is 
one  of  the  finest  in  New  Yorki^Xnldeal 
location,  just  off  of  Park  Avenue.  This  hotel 
offers  the  finest  amenities  and  accommodations 
and  a  very  special  price  for  INPUT  SI  ^ 
Conference  attendees?  $195.00  single  or  double^ 
almost  $50.00  off  the  regular  price. 

Please  make  your  reservationsdirectly  with  the 
hotel  by  calling  (212)  755-5900;an^sk  for  the 
INPUT  group  rate.  Room  space  can  only  be 
guaranteed  until  October  9, 1989,  so  book  early! 


REGISTER  TODAY! 
CALL  703-847-8670  or  mail  or  fax 
the  business  reply  card  today! 
FAX:  703-847-6872 
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^.00  -  tOK)D  S7«taulivimU«AMiAit 
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eomswickl  and  liedeii  miricets. 
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About  INPUT 


INPUT  provldfii  pluming,  is^fbraution, 

mmag^rs  and  axecutives  in  the  informatidn 
pTOcesaing  industries.  Ttoughmirket 
rtsevch,  technology  forecai tm^  «nd 
competitlvi  »naly5i,  INPUT  supporti 
client  mAnAgexnent  in  mi^dng  Uuonned 

Continuou«*infoRnAttcm  idvisory  services, 
proprietiry  i«eajch/con«ultlng,  merger/ 
tcquiiition  assistincSy  and  mulndient 
studies  Are  piovidad  to  users  end  vcndofi 
of  intottAtion  systems  and  servieee 
(sdtwAri,  piocwsiAg  servidf « tunJuey 
systems,  systans  intesr  Ation,  profMsionAl 
servim,  commmiicAtions,  syitfms/ 
soltwAre  maintsntncs,  end  support). 


^ftnv  of  INPUTS  profftisic^-il  t  Lii-f 
af.sanb«ps  htva  mote  thA-i  i'^'^^rdv  jetrs* 
e,'p*flence  In  their  areas  of  «tlOTi. 
Mo6t  have  held  mtdcx  ft>,^'  r0^^  # 
p.3§itions  in  opefadcns,  m-.  ■ ^  *  g.  -J? 
p'ftnniJig,  Ths  ftxper^         iMUT  to 
ffijpply  pf  actioi  solutiOM    vte  .^^iplex 
b'tsiness  pioblems. 

Fjnned  as  «  privat«iy  hdt^  r.  rip  t  iion  in 
iWif  INPUT  has  become  t  i^ad 
irtemationai  yesewch  And  3:.€'Ji.^fcr,|  firm. 
Cienis  indude  more  than ) 
^fflpM's  iaf|«st  and  most  t^n^rdr'^v 
advanced  companies. 


SYSTEMS  iNTEGRAnON:  EXF^.ND!NG  PERSPECIIVES 
November  2  &  3, 1989,  lnter-cont!nental  Hotel  M^.v  ^rk 


C3knts— Of  corns*,  INPUT  Syitm  Integntlon 
clients  nay  send  two  repr»cntAdv»  as  pan  of 
their  s«3^  contract.  AdditioMl  dient 
pef*B!ind  atay  atteftd  the  cfim/tfenes  at  a 
chaise  of  12^5. 

Non'cUent»-'The  fizsi  repnaevtative  of  a  non- 
dient  compsny  tnay  attend  the  eonfwici  fos 
Additional  attendees  from  the  same  non- 
dient  cDznpan^  tmv  attend  for  $495. 

PAYMENT  AND  CANCElXADON  POUCV 
You  may  caned  yo\amK^Ml^  without  a  $90 
oixKeUation  untiX^tobgg>lfg8. 
CAncdkdons  must  betiTwrfdn^  INPUT  will 
coAsider  purdiAse  onScr  nus^wrs  or  company 
dMdks  as  BTDpor  nMSYAtlMtt.  Credit  (aros 
cannot  toe  aeceptid.  IKPUT  lewBrvsa  the  right 
to  maSu  chanpe  to  this  confitrence  without 
notice^ 


"n  .i  Mark  Hopkins  Inter-coft:. 
Ctf  e  of  the  flfi«i  In  New  YCfri 


'aM  VI  ideal 
location,  just  off  of  PsfkAmiUft  T  iptotd 
^'m  the  firsst  amenities  fcn^  i-'iadadonf 
aisd  a  very  special  price  kt  M  vT  h 
Cv9hfmc9  fetiettdees:  $1  fBM-  £i'<v -  i  c  t 
dc  ubli— Almost  $50.00  off  *  ?  rrgti  i  f  ries. 

?\^WM  make  your  resemtiaivJ  ifiie  ii  *^th  thi 
hctel  bv  calling  (212)  jv  ijte 

INTUt  |rcu5  rst€,  'Room  j,p*t,'?     e-tiy  bt 
gt  jiantsed  iintii  October  %  1???.  *  fc-^ik  earlyi 


^Aa  703-e47-(^0  i?^  fax 
!h#  rtglitTfl^on  fem^  ft  ugyi 


RAX:  7W-M7^^7: 


INPUT  1 280  Villa  Str««t  •  MouintGln  View.  CA  91041 

ColffomlQ  •  N©wYO(k  •  Woshln^ton  D.C.  •  London  *  Parit  >  Tc 
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SENT  B^':  INPUT    WftSh I N3T0N  DC 


^|_'WH-  /CD  I 


4       f;  .3956;  4 


Systems  Integration: 
Expanding  Perspectives 


KEY  BENEFTTS  OF  ATTiNDlN© 
THISCONFEF?gNCE 

You  will  liBHi  how  «wccw*ful  systama 
integration  pngnrnf  ii«  aumiged 
from  the  perspwtiva  of  vendors,  users 

You  wiB  iMim  «beut  tht  rok  of 
tystems  ope!«tlons  a;  i  a3mp<meRt  or 
foUow^  81  of  fertei  fr^m  Iwth 
vmdon'  and  ui«n'  penpectlvM 

Ycm  can  n«ke  better  dediiew  abou!: 
Systems  Intagration  stntagStf  by 
tnttnctton  with  other  market 
pa;rtidpanti 

Y<Ki  ca«  confirm  yew  SI  market  plana 
throu|h  the  latest  m«7W«t  data  from 
INPUT  and  market  experts 

Your  ptnpactiTii  will  bt  vqpanded 
ngardtng  the  k^r  iiAjH  «M 
oppcirtuniel«  In  ayitiaii  bitagration 


WHO  SHOULD  ATTEND? 


Syf  tem*  inttfirfttloT*  vendor 
mariteting  and  opemtlng  «x«cut!v«$ 

SyaNsni  Intejpvtiim  planning 
fiuunageiAtnt 

InfonnatioA  Services  firms 
considering  SI  p«rtidpatlon 

Bxtcuti7«i  of  componiet  who  are 
contit^pI«ting  using  Systems 
Integration  Scrvtoea 

Cemputtr  equipment  provldew 

Pro^lonai  s«rdct«  firm* 


CONFERENCE  QVERVISW 

lN?Ur^  a  miiB%  pi^vldtr  of  Infanm d,:i  *|ti£-rui  and 
s«  ?kg&  f!i3aarch  and  conaulUng,  ii  p^i^^_  'o  pntm  « 
coJiMfWtc*  that  focuses  on  ^he  new  a:^  i  ixruitit  Isfyts  of 
thi  iyise&4  inttfpirtiaf  (5D  marital  nM^^hfiiss. 
inf  srm^tlrn  sennce  caught  on  as  rapi  vlv  m  S..-  ^xm.y  lAitisiay 
v«\dorj  are  finding  it  an  easential  efikr;  g  >;f  i^em  to 
wcogniw,  as  ftill  serrioi  providers  o;  m  m  Ur^rtant 
opportui*i  ,y  for  esepftnding  their  revif     ^  jci-gh  teacing  or 
fu>JCoa3fictLftg  to  pria«  vtndon,  INTl,^  tili-r-ts  that  as  this 
iSitM  mtuxtM  vendors,  will  havf  tc*  *';x.>il  o^ings 
and  isiprc  ve  their  SI  mana^»^t  ce^!  i^ti*. 

^>^pp^  your perapective* reganJlf^  i^itefrBilor, 
jntUT*  c snteence  will  include  pre^c-r  ;;t;^-.?>5  snd  j^.  il 
diaaisaioni  en  vital  i*$u»  affecting  SI  r  >i^s:u  IntegHsdon 
us€f /buyf  ^»  will  disous  their  ectual  ^^^^^ 
tmplessen^injE  syatems.  Industry  exp^r^^--  ^4  -'f  mim 
esctcutives  wCl  discuss  key  Si  issu«      ?r/vf  Amities.  If 
you're  i^w.ilved  to  Si  today,  or  contet-},lii-i  *.i£ry,  yov; 
shtuJd  be  iwtie  of  new  market  dfve'-jt  'j'^^fc.  Thij  i« 
vahu^  oppoztunity  to  inform  yo^i*. 

Do^'tmiatit, 


QiJR  INTEGRATION  C  ^fD.iNTlAU 


In  1984  IN-^T  forwBW  the  growing  m^'     ;  1  piannini 
data  ajvd  v-t  inchoded  it  in  ouf  Mirks  i  A  aiysli  Progmsii 
(!kl\P).  St  ice  then  51  has  become  t/«  j  ^  t*-:  wing 
^porSunity  in  the  in^^rmAtlon  In 
HmJT  aiiblished  a  sepayiie  Syttea^t  Lr.i^-g'ian  FlMiam 
(SEP)  to  h»:idle  the  sptoal  needs  of        t-M  were  focsiied 
on  the  fl  e  arket  "Htis  reeesuch  and      M^^^l  -^^rsice  k> 
exftiffisly  •',omp»herjl?e~'Wi  beli^^;  ;i       m  the 
bu4inei>-4nd  K  is  cocniinated  v/ii^  rr-n^'Jj"*  r  h» 
infitnnatlon  services  research  and  car^ul-ai^  |,  ^  sgrams.  Our 
sw^/ic*  is  8  ibscribed  ?o  by  moat  of  the  1«H.itI^  S  *  yendor*  in 
the  U5.  W«  hive  a  similar  service  In  :>;  vf  i*p  r.vi  at* 
devilcplnt  inltiil  sizing*  of  this  trafi**!  t .  i-  j  r^nalnlng 
areM  of  tht  world,  as  well... 

In  Cm*unctlof5  with  ojr  Sysiems  Intfj,r?,'>:r-  '-i^  nam,  IriPUT 
pfovidfe*  h  -6  annual  »n/erenc«t,  lh«  i^^i^t;.  ■  ifjuch  ii 
describe  lamin.  Oujf  clients  can  atter^,  >>fc  a  ;^mf«tw«ii  u 
pai%:  of  tH^  sirrtct  wntraet.  Compai.U  t  Jw;     not  yti 
lultecrtbe  aoe  invited  to  attend  the  eor  ^T^ic^  r  ;r  the  km 

or  th  J  bock  of  thi*  teochwM.  A  Ux^Hk^  r  ..mhar  of  Mtts 
«» ."ivii>«fc*e  for  non-«i:becribci9,  so  pk:^^  i :  ^^i^g?  ««ri)*. 


BY  .-INPUT    UIPSHINGTON  DC     ;  7-Z4-S9       1:37PM  :  7e)38^-76872-»  4'  f  36:3966;  «*  1 


INPUT 


8298  Old  Courthouse  Rosd.  Vienna.  VA  22182  (7  :1;  8^  7-6370 

FAX(7-';3)B^/'6872 


Fax  tbansmittal  form 


MSTINATIOH 
YfJL  NUMBER 


^  ^/.^"^  f^A 

ATTENTIQKi       /4y)J^.  ^sJjLAjL^ 


Tel«phone  Nusber  /Locfit  lOQ : 
KUMBER  OF  PAGES:       /       of  S 


C0H¥ID2NrT.LiL  C0K82S?0J©EHCS  Y13__..H0  

TOGfiNT  YES  MO 

/i^jsi^^jrL^  ^'^•^^X.  ^"^-^^-^^-^ — y^—^L^^ 


DATE; 


^^^^  ^dd\L 


XNPUT  Projtct  Charg*  €od«: 


riL2:   CHRON:   COmCT:   OTHERS 


■ 


3£NT  Ey:llFlJT  WOSHirtS-QN  DC 
•SV^i       -  iiNrui    (.I'lni  view.) 


-24-89      i:Z8PM  ; 


7Q38476872-4 


4  59613^ 


':--.ii,5v;"f-i;.!3is*i;,ti'r :  ,  ,  ,. 


P«i«:i:*!^!!J»««ii>;;|i|teaS4>!t^'i 


l4vtfl-|,-»l!|-j-H.j." 


SYSTEMS 

INTEGRAJiON: 

EXPANDING 
PERSPECTVliS 


A  SwMtoir  on  fht^  N«?w 
ItsuM  and  OppcflmMm  In 
Syitomft  Intogrctti^n 


INPUT 


SENT  BY : !  t  PUT 


lilPSHiNbTGtJ 


■•038476372- 


4  -59613956;  b  5 


C  O  N  F  E  RENCS  AOHNDA 


W^eozne  and  Confttvnca 
SntnstdbxUoB 

AM^^im-im,  Aft  update  0^ 
INTUTi  iniiiktt  foTKtll  for 
•yitcoM  intagnttion  In  the 


IQilS  -  11:15  Frasnn/FlQfMt  MaMprnmi. 

Tlw  nsulii  W  INPUTi  »tudy  of 
▼tndor  and  ttt«r  vitws  of 
profiam/pv^iet  nwnai^emen: 
tTChstl^[Uii  ani  tooli  aid  ihdr 
imposttm*  in  lytU^  initg;iitiO!( 

n;30  -  12:30  AT^idifigMdovFrogran 
PitjQmiiiifiiFaihiitt.  A 
ftocuaatenbyanfiftduatty  expart 
on  the  advances  in  program/ 
pon^ad  snaiyigemant  taowiqviaa 
anatoob. 


Day  2-frtday.  November 


1130  -  100 
ZKJO  -  3i00 


3:45  *  5:15 


Lunch 

S5f«tema  bUmtUm  Sjnttmi 
OMratiimf.  Thamultool 

Input's  study  of  vendors  and 
uaen  nmodlng  their  tsmes^M^ 
and  moUnUoni  for  contisct 
oparationi  of  sustains  divtiopiKi 
through  SI. 

fzaapedt  and  Fioblettift  of 

vendor  fistaeutivaa  will  d&cuafi  cha 
opporttmiiiaa  arid        Ir.  %he 
aysUtma  opMttora  bu«in«M. 


Bnealii^ 
Agindtandlf 


9tl5  -  10:45  Syatian*  Itttafi 

OppettioiitliK  tff  S  ajf  daiy 

vmaor  txacut    &1  -i^  roksa  arvd 
opportunitlaa  ■   fte  *  5  ?  i 
aubcontrartort 

integration  psi'-*  s  ttj^^ra. 

11;C^  .  12:00  layi»  ts^?  fici*.  rwaiyataEtt 
tategratloni        t  *.%iavia  wlB 
ditclua  their   -y^'-f  t  n  4m1 
aKpMiewei  56?  a»d 

Implas5?«ntbi|  integrstkm 
projacti.  Tim^  i^  ^i^^ 
todude  mma^/^  tJ  *  -/^i«lor 
Iniarfcc*  and  •  c  1«  fi-lti  that 
iy$^«&a  inltg  :  tiJft  vide. 


liOO  -  V.3Q 
2:%5  ►  5:45 


Lunch 


leport  on  IK  V  i' —  .  ,  _ 
iKtsgraiion    ?^3/t  li^sni 
IHOPlasiA 


Systems  Integration: 


Expanding  Perspectives 


KEY  BENEFITS  OF  ATTENOINa 


You  wiH  Itmi  how  tutttuful  syiiems 
integzadon  pru^sms  are  ZXMUMJ^ 
kxm  the  ptfgpicUvtft  of  vcndozs,  vumuh 
•ndiMuftry  cxp«m 

You  will  Imrv  ibout  the  rok  of 
tysteme  opentions  ai  •  cQznpqnfni  Q? 

vtndon  BAd  MMSi  piirapedivei 

You  can  znalEc  better  dediions  about 
Systems  IntesntiOA  strategies  by 
intcictlon  with  other  key  market 
partldpanta 

Yw  can  eonflrtn  youf  SI  market  pla2» 
!hit»i|^  the  latest  markst  dlUa  from 
I^5P^JT  aiuS  marlcet  ea£j>»fts 

Your  penpacthraa  will  be  enandad 
ngaro^g  the  key  iinuet  ana 
opfNXrtunitiea  in  iyati&na  tartagratton 


WHO  SHOULD  ATTEND? 

<^  Systems  Integration  vendor 

narkeldfig  a»d  ap^rating  executives 

v  Systems  Integnition  pknz^ 

^  Ihformatioii  Series  firms 
eeinMdtHng  ^  participation 

Exacuttvas  of  companies  who  an 
oontemplAiini  ming  Systii!U 
Integration  StrvlcHi 

^  Computer  tquipment  providers 

V  Professional  stervieas  firms 

*'  Systems  operatlorj  companies 


of  U^^o^»» ;  :£>:/s  s:     M  and 


stnicis  lesMNH^and  €or!*\dting»  i»  pk*>id    p'l'ssmt  a 

fbcuSM  en  the  new  and  ^^^pm'ii^^  issues  ef  the 
sysfMs^j  Iniegration  ©I)  mfifket  Seld-  j-t  ha^  m  Istonation 
Msric^  eat^t  on  as  rapidly  w  SI  an^  ;ra?s)  natuetry  voidos 
are  Sitiiing^  m  mtmmi  o^mIi^  for  -^san    r>-€Ofnia^  M 
full  aenict  previdea  or  as  en  import' infiy  fa? 
©tpandlftg  flvidr  revenuas  flvrougn  t»;Ah\g  "if  fcifecoistrertlng 
to  pirimi  Vixndors.  IKFUT  b«li«v*8  th*:  c    C  m  t-mhei 
ma'.^ji«i  v«?ndo»  will  have  to  expand  '^ifjlr  >  ;fffiM||  lad 
impfov^t  their  S  manaiementjaipa' " 

To  s)qpsnd  your  psmiSi^ves 


  ^     ^   _    .  .'1 J  f.^^  vuft- mtsgrstion, 

IN^U^S4^ii**^^wlfi  indudeprmn  -r-U^^^  irisi  oanel 
diSL-JufoP.*  {S3^  yital  lsmi<a  €«fecting  S :.      vmn-  mtegra?ion 
user /byy^  will  discuss  their  actual  r^p^  ^rfts 
implemendng  systems,  bdustry  exje^s  S2  4  v^csr 
exKuti'i^es  wfll  discuss  key  SI  issues  c^c!  cp  ;>C'r'i2UtieB,  If 
yefj  involved  in  H  today^  Of  conttmp  «tin£^  ^a^yaa 
^uld  de  Aware  of  new  market  dcvcli  |<£ia     this  is  & 
valuaUf  opportunity  to  inform  yourte  ii. 

De^'tmlsfiit 


OU;^  SY^EMS  !NTEGRAT!0^  Cf^rDf  NTIALS 


In  *J64  INFJT  Ibrestw  the  giowlac  f 
data  and  we  included  it  in  our  Mam  t  Aiia 
CJAAP).  Since  then  SI  has  become  the  'met 
Mpertuni-^  in  the  information  servit:is  -jul 
INPUT  Miabli6h«i  a  separate  Systss?*  !nte. 
^)  to  handle  the  spedal  needs  of  d;^^  1 
or  ^e  01  svrkft.  This  research  and  <  i  rmi' 
eMirtmdy  comprehendve,  v^^e  believ  i  ih^  I 
business,  and  it  is  c&ordinated  with  IvT'UT 
infonrmticn  servkcs  research  and  cor 
services  is  $ui»cribcd  to  by  most  of  tl 
the  U.S.  We  have  a  similar  a^^ce  In 
developing  initial  »izinp  of  this  marf 
araut  ei  the  worlds  as  well. . > 


v^^;  olannfcg 
)^  Progta^ii 
growing 
Inl9f? 
"jon  Pfogfam 
'■'*t  wars  foc^jsed 
L>tg  iovke  is 
y^tl  a  the 


it  in  1-!^  i>imaining 


In  eonluftcaon  with  our  Svttemi  Inti^:^liff  = '  V  igrim  HOTT 
previdf*  two  annual  conferencw,  ih«  «?:or  ^  ■  which  ts 
described  herein.  Dor  clients  can  ait^  ^    ik  ':  ^  -t^areneis  as 
part  of  th^  Morvice  centraet.  Cosnp* '  k.*-  U  i.l  co  not  yfrt 
vjbacribe  are  invit«d  to  attend  jMi#the 
csrierBnce  for  tha  fees  listed  sn  thab     of  cJii  teochicre.  A 
lisr.ited  number  of  seats  are  available  if  nc  >    ibsofbe^,  so 
pl«c9e  renter  aarly. 


About  INPUT 


INPUT  provide  pkMdi\fo  informittloft, 

miftagsrs  and  executives  i^i  informatior. 
procissing  indujsMes.  Tfyrough  market 

competitive  tnnlyia,  INPUT  luppcrts 
dient  mAmtgcmeit  ir.  m«klrf,|  li^nnad 
dedsiond, 

Coniinuous-lnfomyilidn  &dvi«ory  services, 
proprictify  remrch/comultlng,  m«rg«f  / 
acquisition  «siistince,  and  muiiidient 
studies  «?e  provided  to  users  end  vendors 
of  infbnnation  systons  and  lervicei 
(software,  pToo»sing  servicti,  turnkey 
syvttms^  syBtmns  intecmtioiv  professionAi 
MTvioee.  coorniunica^  syima/ 
foltwire  mainteiance,  and  support). 


KUrty  oi  rmJTs  profess^ :  f Jil  r.tff 
meartbers  havt  mofe  thaj^  -va?i!  ^  y^si?' 
&^«r!t!nce  an  Ihelr  areas &:  5.>5c'i*liAiidii. 
Most  hfeve  held  stardor  m*.  ■       r  • 
psfitien*  in  op«?'atii5''i*.  «\f.  4<fHH or 
planning.  Thl§  expertise  iivm  ;f*fUT  to 
supply  pracdcai  solutions  )  ''M  f.amplex 

Forcied  as  a  privacy  hdt  cax  s^^TAcn  in 
1974,  INPUT  Mi  become  r  ii^sd'  r^^ 
inoamaiicsnjl  reseia'ch  ar^d       .'iii.g  firm. 
Gi&\i»  kxdude  more  than  .(^1  o  t*^ 
world's  larg^t  and  moet ' 
advsnsed  eompaiUes. 


SYSTEMS  INTEGRATION:  EXPANDING  PERSPEC1 /cS 
NOVEMBER  2  &  3. 1989.  INTERCONTINENTAL  HOTEl.  H^H  YORK 


CONf=IRENCE  RE^lSmATlON  FEES 

CU«nt>— Of  eoum,  INPUT  Syvtsms  Jjtitgndon 
clients  may  send  two  reprssantativcs  as  part  of 
their  service  contrsct  Additional  client  ptmr.- 
nd  may  att«td  J^^  eo2\fere^  at  a  charge  of 

Non-dlents— The  fint  representative  of  anon- 
client  company  nmy  attend  ^Htfft^  c^^A4a< 
is«>toif  for  $lnvAdditiona3  attendees  from 

the  Siffi^^  cHef^  c^pany  jt^  atter^d  for 


PAYMENT  AND  CANCILLATION  POUCY 
You  may  cancel  your  mssi^on  without  a  $50 

CanceUations  must  bel!r«7rf^.  INPUT  wHl 
consider  pvrduuc  order  nuznMn  ^  cxsma^y 
chedcs  as  preper  reservations.  Credit  eaids 
esniwt  bt  Acctpled.  INPUT  iiMmi.  th«  right 
to  make  changes  to  this  confierence  without 
notice. 


ACCOMMOD  'lOf 


The  Mark  HopkLn*  Int^?^ 
cne  of  the  fJnest  in  NewyTo^"  - 
tiisn,  juit  off  ef  Park 
the  finfist  amenitits 

V8iy  ipedai  piles  for   

a^endees.  DO  single  or 
$50.00  off  t>i«  ftgukj'  priee. 


histelbv  calling 
D'WJT  group  II 
guaianteed 


iitm^t-F^telii 
i.si  vi^lloca* 


»tio,  s  'J^.  Aiv  with  tht 
)''^vt:'^'0«  early! 


»0(:  703-34 
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Seminar  Overview 

INPUT,  a  leading  provider  of  infonnation  systems  and  services 
research  and  consulting,  is  pleased  to  present  a  seminar  that 
focuses  on  the  new  and  expanding  issues  of  the  systems 
integration  (SI)  market.    Seldom  has  a  information  service 
caught  on  as  rapidly  as  SI  and  many  industry  vendors  are 
finding  it  an  essential  offering  for  them  to  recognized  as 
full  service  provider*  or  as  an  important  opportunity  for 
expanding  their  revenues  through  teaming  or  svibcontracting  to 
prime  vendors.    INPUT  believes  that  as  this  market  matures 
vendors  will  have  to  expand  their  offerings  and  Improve  their 
SI  management  capabilities. 

To  expand  your  perspectives  regarding  systems  integration, 
INPUT'S  seminar  will  include  presentations  and  panel 
discussions  on  vital  issues  effecting  SI.     system  integration 
user/buyers  will  discuss  their  actual  experiences 
implementing  systems.    Industry  experts  and  vendor  executives 
will  discuss  key  SI  issues  and  opportunities.    If  your 
involved  in  SI  today,  or  contemplating  entry,  you  should  be 
aware  of  new  market  developments.      This  is  a  valuable 
opportunity  to  inform  yourself. 

Don't  miss  it. 


In  1984  INPUT  foresaw  the  growing  need  for  SI  planning  data 
and  we  included  it  in  our  Market  Analysis  Program  (MAP) . 
Since  then  SI  has  become  the  fastest  growing  opportunity  in 
the  information  services  markets.    In  1987  INPUT  established 
a  separate  Systems  Integration  Program  (SIP)  to  handle  the 
special  needs  of  clients  that  were  focused  on  the  si  market. 
This  research  and  consulting  service  is  extremely 
comprehensive,  we  believe  the  best  in  the  business,  and  it  is 
coordinated  with  INPUT'S  other  information  services  research 
and  consulting  programs.    Our  service  Is  subscribed  to  by 
most  of  the  leading  si  vendors  in  the  U.S.    We  have  a  similar 
service  in  Europe  and  are  developing  initial  sizings  of  this 
market  in  the  remaining  areas  of  the  world,  as  well.. 

in  conjuction  with  our  systems  integration  Program  INPUT 
provides  two  annual  conferences,  the  second  of  which  is 
described  herein.    Our  clients  can  attend  these  conference  as 
part  of  their  service  contract.     Companies  that  do  not  yet 
subscribe  are  invited  to  attend  the  second  day  of  the 
conference  for  the  fees  listed  on  the  back  of  this  brochure. 
A  limited  number  of  seats  are  available  for  non-subscribers, 
so  please  register  early. 


Our  Systems  Integration  Credentials 
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Key  Benefits  of  Att«nding  Thifl  Saminar 

*  You  will  l«arn  how  successful  systems  integration  programs 
are  managed  from  the  perspectives  of  vendors,  users  and 
industry  experts 

*  You  will  learn  about  the  role  of  systems  operations  as  a 
component  or  follow-on  SI  offering  from  both  vendors  and 
users  perspectives 

*  You  can  make  better  decisions  about  systems  Integration 
strategies  by  interaction  with  other  key  market  participants 

*  You  can  confirm  your  SI  market  plans  through  the  latest 
market  data  from  IKPUT  and  market  experts 

*  Your  perspectives  will  be  expanded  regarding  the  key  issues 
and  opportunities  in  systems  integration 


Who  Should  Attend? 

*  Systems  Integration  Vendor  Marketing  and  Operating 
Executives 

*  Systems  Integration  Plannning  Management 

*  Information  Services  Firms  Considering  SI  Participation 

*  Executives  of  Companies  Who  are  Contemplating 
Using  Systems  Integration  Services 

*  Computer  Equipment  Providers 

*  Professional  Services  Firms 

*  Systems  Operations  Compaies 
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Day  1  -  Thursday,  November  2  (Limited  to  Clients) 


8:00 
8:45 

9:00  -  10:00 


Registration  6  continental  Breakfast 

Welcome  and  Confarence  Introduction 

Systems  Integration  Market  Analysis  -  19S9  - 
1994.  An  update  o£  INPUT' a»  market  forecast  for 
systems  integration  in  the  commercial  and 
federal  markets. 

Program/Project  Management  -  The  results  of 
INPUTS  study  of  vendor  and  user  views  of 
program/project  management  techniques  and 
tools  and  their  importance  in  systems 
integration  projects 

11:30  -  12:30    Avoiding  Major  Program  Performance  Failures  A 

discussion  by  an  industry  expert  on  the 
advances  in  program/project  management 
techniques  and  tools. 


10:15  -  11:15 


12:30 


2:00 


Lunch 


2:00  -  3:00 


3:45  -  5:15 


systems  Integration  Systems  Operations  -  the 
results  of  INPUT'S  study  of  vendors  and  users 
regarding  their  amenability  and  motivations 
for  contract  operations  of  systems  developed 
through  SI 

Prospects  and  Problems  of  systems  Operations  « 
A  panel  of  vendor  executives  will  discuss  the 
opportunities  and  issues  in  the  systems 
operations  business 


6:00  -  7:00        Wine  And  Cheese  Reception 
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Day  2  -  Friday,  Novambftr  3  (Noji-Clients  welcome) 


8too 


9:00 


9S15  -  10:45 


11:00  -  12:00 


Registration  &  Continental  Breakfast 

Agenda  and  Introductions 

Systems  integration  Opportunities  for 
Secondary  Suppliers  -  A  panel  discussion  by 
vendor  executives  of  the  roles  and 
opportunities  for  firms  as  subcontractors  to 
systems  integration  prime  contractors. 

Buyers  Experiences  -  Two  systems  integrations 
buyer  executives  will  discuss  their  firm's 
actual  experiences  in  planning  for  and 
implementing  syatems  integration  projects. 
Tliieee  discuseions  will  include  managing  the 
vendor  interface  and  the  benefits  that  systems 
integration  provide. 


12:00  -  1:30  Lunch 


1:30  -  2:30       Buyers  Experiences  (Continued) 


2:45  -  3:45       Report  on  input's    1989  Systems  Integration 

Program  Statue  &  1990  Plans 


End  of  Program  for  Clients 


4:00  «  5:00       A  summary  presentation  of  INPUT'S  1989 

research  in  Program  Management  &  Systems 
Operations  as  described  in  the  agenda  for  the 
Clients  presentation  on  Day  1 (November  1) 

5:00  -  5:15       Summary  and  Close 
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 INPUT 

8298  OkJ  Counhou9»  Rd.,  Vienna,  VA  22182  (703)  847-6S70 

Fax  (703)  847-6872 


ACCOMMODATION 


The  Mark  Hopkins  Inter-Continental^is  one  of  the  finest 
In  New  York.    An  ideal  location,  juet  off  of  Park  Avenue, 
this  hotel  offers  the  finest  astentities  and  accoismodatloQS 
and  a  very  special  price  for  INPUT  SI  Conference  attendees. 
$195.00  single  or  double,  afoflt  $50,00  off  the  regular;^ 
price. 


Please  make  your  reservations  directly  with  the  hotels 
and  ask  for  the  INPUT  group  rete.    Room  space  can  only  be'^ 
guaranteed  until  October  9,  19B9,  so  book  early  I 
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INPUT  provides  planning^  infonnation, 
analysis,  and  recommendations  to  managers 
and  executives  in  the  information  processing 
industries.  Through  market  research, 
technology  forecasting,  and  competitive 
analysis.  Input  supports  client  management 
in  making  infonnea  decisions. 

Continuous-information  advisory  services, 
proprietary  research /consulting,  merger/ 
acquisition  assistance,  and  multidient  studies 
are  provided  to  users  and  vendors  of 
information  systems  and  services  (software, 
processing  services,  tximkey  systems,  systems 
integration,  professional  services, 
communications,  s)  ns/software 
maintenance,  and  support). 


Many  of  INPUTs  professional  staff  members  have 
more  than  twenty  years'  experience  in  their  areas 
of  specialization.  Most  have  held  senior 
management  positions  in  operations,  marketing, 
or  plaiming.  This  expertise  allows  INPUT  to 
supply  practical  solutions  to  often  complex 
business  problems. 

Formed  as  a  privately  held  corporation  in  1974, 
INPUT  has  become  a  leading  international 
research  and  consulting  firm.  Clients  include 
more  than  100  of  the  world's  largest  and  most 
technically  advanced  companies. 


1 


$895  for  the  first  registrant  ($6?7until 
J);  $595  for  ad4iUooal  atMii^  boaa,  the 
ly  (or  division). 

Combo  Qtlen/ie^m^l  Reporter 
wwdetter,  VmontMyjMWifatt^  feat  tctkos 
azd  ev^ts  taJ!DI,  for  ISMoolMtKi 

this  conference  Wonly  $895.  SAVE! 

Of  course,  INPtJT      program  clients  may 
send  two  rrpresentaliVBsas  part  of  their  service 
contract/For  more  informMon  on  planning  ' 
service  for  EDI  ManagemmVcall  us.  We  will 
be  .pfeased  to  describe  our  comtrietc  services 
igefi 

PaVMENT  and  CANCS-IATON  PQOCV^g?  ( 

You  may  cancel  your  reSfnvaHon  unttQwy  1^ 
Cancellations  must  be  in  writing  and  a  $50  cancallaticn  fee 
will  apply.  No  nifunds  wlU  be  given  if  canoellad  Ikb  than 
15 days  in  advapc*.  INPUT  wlffd^m  purchaie oider 
numbers  the  same  m  a  company  check.  We  do  not  accept 
credit  cards,  Although  no  changes  are  anticipated,  we 
reserve  the  right  to  make  changes  to  this  conmnance 
^l^^^out  noUce. 


ACCOMMODATIQ 


The  Portma 
Frandsco,  A'* 


btel  is  one  of 

1  lrw-™Mi.«Ti 


Please 


your  reservations  diri 
for  the  INPUT  group 
only  be  guaranteed  until 
■lyl 


INPUT;  r280  Villa  street  •  Mountain  View,  CA  91041 
California  y  New  York  -»  Washington  D.C,  •  London  •  Paris 


Reaister  Todav!  Call, 
^x^r  mcin  or  fax  ine  ousiness 


reply  card  todav ! 

f=ax:  lo%-W)-y^Z^ 


Tokyo 


I  ! 
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Conference  Registration 
FBBS: 

Clients  -  Of  course,  input  systems  integration  clients 
may  send  two  representatives  as  part  of  their  service 
contract.    Additional  client  personnel  may  attend  the 
conference  at  a  charge  of  $595. 

Non  clients  -  The  first  representative  of  a  non  client 
company  may  attend  day  two  of  the  seminar  for  $395, 
Additional  attendees  form  the  same  non  client  company  may 
attend  for  $295. 


